A GUIDE TO SELLING YOUR ISLAND PROPERTY IN
CAYE CAULKER, BELIZE

,‘umunmll

4
' 4 1L

@ Aria Kat - All rights reserved



www.RemaxCayeCaulker.com

W@% gy

My name is Aria Kat and I’'m your
RE/MAX agent in Caye Caulker,
Belize. | provide comprehensive
services for buying, selling, or

e

investing in properties. _ e o

What sets me apart is my strong

business, marketing and

intercultural relocation

background, | offer a seamless

real estate experience for buyers

and sellers. | provide expert

guidance on island life,

neighborhoods, and amenities, LN _

reflecting my commitment RE/MAX
through unwavering dedication ISLAND REAL ESTATE
and reliability.

My passion is helping clients achieve their island dreams and real
estate goals with genuine care and dedication. Your goals are my
goals, and | am very excited to be an integral part of your island real
estate journey

pradet

@ Aria Kat - All rights reserved




TABLE OF CONTENTS

PREPARING TO SELL

Getting Started
Why Work With Me
Preparing Your Home For Sale
The Importance Of Pricing Right
How To Price Your Home

APPEARANCE

Exterior Maintenance & Curb Appeal
Repairs & Improvements
Interior Staging
Decluttering & Depersonalizing

TIPS & PROCESS

5 Selling Tips
Real Estate Terms
Offers & Negotiations

FINAL STEPS & CLOSING

Closing Process & Timeline
Notes

@ Aria Kat - All rights reserved

www.RemaxCayeCaulker.com

)

FRRE/MA

ISLAND REAL ESTA

A4
A



www.RemaxCayeCaulker.com

ropering
TO SELL

@ Aria Kat - All rights reserved




www.RemaxCayeCaulker.com

RE/MAX

i

FINDING THE RIGHT AGENT

As you start your island home-selling journey, one of the most
significant business transactions in your lifetime, having a dedicated
agent in your corner who consistently prioritizes your best interests is
essential.

A listing agent's primary responsibility is to represent you, aiming to
secure the top dollar for your home. On the flip side, a buyer’s agent
has allegiance to the buyer to ensure their protection.

The tremendous value lies in having someone work exclusively for
YOUR best interests during the property-selling process.

=
NOBODY IN THE

WORLD

SELLS MORE

REAL ESTATE THAN

RE/MAX
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When you sell your property, you want to work with a realtor who can
properly market your real estate and give your listing the most
exposure to reach as many potential buyers as possible. And not only
does RE/MAX have the global network with 140,000 agents in 110
countries, | have the digital marketing experience.

B Organic Monthly Traffic

Just to give you an idea - we have

about 18,000 website visitors per

month, compared to other brokers ?:&?:élc MONTHLY
with about 300 - 500 visitors! Now

you don't have to be a digital
marketing wiz to see the advantage
here.

e

18,469
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In addition, | created separate websites for RE/MAX Caye Caulker
properties (RealtyCayeCaulker.com & REMAXCayeCaulker.com) and
I'm about to add a real estate section to GoSlowCayeCaulker.com to
reach an even greater audience (approx. an additional 5k per month)
with your real estate listing.

| understand the importance of search engine optimization (SEO) for
my Caye Caulker real estate clients. My websites are designed to
maximize exposure, ensuring that potential buyers can easily find the
information they need. | continuously update listings, market trends,
and informative articles in my real estate news blog to provide you
with the most relevant and up-to-date content.
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WORK WITH ME?

PROBLEM SOLVER

| will work hard to protect all of
your interests and take on any
issues that may arise throughout
the entire process. | work tirelessly
to make sure selling your island
home is a fun and stress-free
process.

PROBLEM

OTHER BENEFITS

RE/MAX has the most visible office on the island with listings
displayed in the window and random walk-ins every day.

Furthermore, | maintain a U.S. phone number to make it as
easy as possible for my current and future clients to reach out.
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YOUR PROPERTY FOR SALE

Preparing your home for sale is a vital step in ensuring a smooth and
successful real estate transaction. Your real estate agent will likely
emphasize the significance of making a positive first impression on
potential buyers and likely recommend addressing any needed repairs
and improvements to present your home in the best possible
condition.

We’'ll be discussing all of the components of a home sale and how to

best prepare for it in this guide so you can set the stage for a positive
and impactful home-selling experience.
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PRICING RIGHT

The importance of pricing your home right cannot be
overstated, as it directly influences the success of your
home sale. A well-priced property is more likely to attract
interested buyers, generate competitive offers, and sell
within a reasonable timeframe.

Pricing too high can lead to stagnation in the market,
with potential buyers overlooking your property in favor
of more reasonably priced alternatives. On the other
hand, pricing too low may raise suspicions about the
property’s value or lead to missed opportunities for
maximizing your return on investment.

Your real estate agent’s expertise in conducting a
thorough market analysis ensures that your home is
strategically priced to reflect its true value within the
current real estate landscape.

. ISLAND REAL ESTATE
L -
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PRICE YOUR HOME

Determining the right price for
your home is a critical step in the
selling process, and it requires a
strategic approach that balances
market dynamics and your
property's unique features.

Your real estate agent will
conduct a comprehensive
market analysis, examining
recent sales of similar homes in
your area, current market
trends, and the condition of
your property. By comparing

your home to others that have
recently sold or are currently
on the market, your agent can
provide valuable insights into
the competitive pricing
landscape.

A realistic and competitive listing price is key to attracting potential
buyers and generating interest in your property. Pricing too high can
deter buyers, while pricing too low may leave money on the table.
Trusting your agent's expertise and relying on their guidance in setting
the right price will position your home for a successful

and timely sale.
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Exterior Maintenance

Curb appeal plays a pivotal role in attracting prospective buyers and
setting the tone for a positive viewing experience. Begin by
addressing any necessary repairs, such as fixing loose steps, repairing
damaged gutters, or repainting the exterior if needed.

Your real estate agent may suggest enhancing landscaping by
trimming bushes, cleaning the yard, and adding flowers for a vibrant
touch. Consider power washing the exterior, cleaning windows, and
repairing any visible cracks in the walls or walkways. Creating an
inviting entrance with a well-maintained front door and updated
hardware can leave a memorable first impression.

By prioritizing exterior maintenance and curb appeal, you increase the
likelihood of drawing potential buyers in and sparking their interest
from the moment they arrive.
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& IMPROVEMENTS

Addressing necessary repairs and making
strategic improvements is a crucial step
in preparing your home for a successful
sale. Your real estate agent will likely
advise you to conduct a thorough
inspection to identify any issues that may
arise during the buyer's inspection.

Make minor repairs such as leaky faucets,
peeling paint, or loose doorknobs, as
these seemingly small issues can
influence a buyer's perception of the
overall maintenance of the home.

Strategic improvements can also add
significant value to your home and make
it stand out in a competitive market. Your
real estate agent may suggest simple
upgrades such as a fresh coat of paint,
updated hardware, or modern fixtures to
give your home a more contemporary
and well-maintained appearance.

By making informed decisions about
repairs and improvements, you not only
increase the marketability of your
property but also potentially boost its
resale value, making it a more attractive
proposition for potential buyers.
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INTERIOR

Interior staging is a strategic and impactful
component of the home-selling process,
designed to highlight your property's
strengths and create an inviting atmosphere
that resonates with potential buyers.

Start by strategically arranging furniture to
highlight the flow and functionality of the
space. The goal is to create an inviting
atmosphere that allows potential buyers to
envision themselves living in the home.

Your agent may suggest removing bulky or
outdated furniture and incorporating
tasteful, neutral decor to appeal to a
broader audience. Additionally, paying
attention to lighting can enhance the overall
ambiance, making rooms feel brighter and
more spacious.

Lastly, thoughtful staging can also help
buyers understand the functionality of
different spaces, such as turning a nook into
a home office or a bonus room into a cozy
reading area. By investing time and effort
into interior staging, you set the stage for a
positive and lasting impression that can
translate into a faster
and more lucrative sale.
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& DEPERSONALIZING

Potential buyers want to envision themselves in your space, and a
clutter-free environment helps them focus on the property's inherent
features. Begin by removing excess items, such as unused furniture,
personal belongings, and decorative items that may distract from the
architecture and layout. Clear countertops, tidy closets, and organized
storage spaces create an impression of ample room and storage
capacity, appealing to a broad spectrum of buyers

Your real estate agent can provide guidance on decluttering
strategies, helping you prioritize areas that will have the most
significant impact on showcasing your home in its best light.
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TIPS

Price Your Home Strategically

Your real estate agent will conduct a comparative market
analysis to determine the right listing price for your property.
Pricing it too high can deter buyers, while pricing it too low may
lead to missed opportunities.

Enhance Curb Appeal

First impressions matter, and potential buyers often form
opinions before stepping inside. Work on improving the
exterior of your home by maintaining the yard, trimming
bushes, and adding fresh sand.

Depersonalize & Declutter

Buyers need to envision themselves living in your home, so
remove personal items and excessive clutter. This allows them
to see the space and imagine their own belongings in it.

Market Effectively

Your real estate agent will create a targeted plan to showcase
your property to a wide audience. This includes professional
photography, online listings, and social media promotion

Flexible Showings

Making your home available for showings, including weekends
and evenings, can increase your chances of finding the right
buyer. Flexibility is crucial for getting as many interested buyers
in to see your home.
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OFFER

An offer is a preliminary agreement between the buyer and
the seller to buy real estate.

EARNEST MONEY

Earnest money or good faith money is the balance of funds
that are set aside into an escrow account to show that the
buyer is serious and committed to about the purchase.

CONTINGENCY

A contingency related to a property is when the preliminary
offer is accepted, pending certain conditions.

@ Aria Kat - All rights reserved




www.RemaxCayeCaulker.com

CLOSING

A meeting that includes documents, signatures, and
everything needed to buy or sell real estate. Closing is when
the money is paid and the keys are received.

CLOSING COST

The closing cost is the amount that is paid, in addition to
the sale price. This can include: title search, legal fees,
taxes, stamp duty, etc.

TITLE SEARCH

Before purchasing property in Belize, Buyers are advised to
conduct a land title investigation to ensure that the property -
e Is indeed in the name of the person selling
e Is free from liens, mortgages and encumbrances
e That the property tax has been fully paid up to date
« That the property is not engaged in any legal conflicts
e Includes a judgment search to ensure that no court order is
registered against the land
e Includes company search (if applicable) to verify
the director/secretary of the company
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& NEGOTIATIONS

Once your property hits the market, potential buyers will express their
interest through offers. Your real estate agent, equipped with market
insights and negotiation skills, will guide you in assessing these offers.
Understanding the nuances of each proposal, such as the offered price,
financing terms, and contingencies, is essential in making informed
decisions.

Your agent will leverage their experience to evaluate not only the
financial aspects but also the overall suitability of each offer, helping
you choose the one that aligns best with your goals and preferences.
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CLOSING PROCESS & v
ool

As a home seller, the closing process represents the final stages of the
sale, where all the necessary paperwork is completed, and ownership
of the property officially transfers to the buyer. The timeline for
closing can vary but typically takes around 30 to 45 days from the
acceptance of an offer.

During this period, various steps need to be completed, including the
buyer's earnest money payment, and securing financials for the final
payment. A well-informed real estate agent will guide you through
each stage, ensuring that all required documentation is in order and
that potential issues are addressed promptly to avoid any delays.
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From understanding the local market to
negotiating on your behalf and providing ongoing
support, having a real estate agent that is
' knowledgable, experienced, and understands your
needs is essential in the home selling process. I’'d
love to help you sell your home and start your
new chapter!

ARIA KAT

AGENT
RE/MAX ISLAND REAL ESTATE

+501 626 9818 (Belize)

+1 305 894 6745 (U.S.)

AriaBelize@gmail.com
www.REMAXCayeCaulker.com
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